Fundraising 101 Overview
This FSH Society toolkit will help you plan a successful fundraiser. We welcome suggestions for improving our guide, along with practical tips that worked well for you.

To-Do List

1. Call June Kinoshita at the FSH Society. 781-301-6649. Begin the conversation! She will help you avoid common mistakes and guide you to success.


2. Develop the concept for your fundraiser. Where to begin?

· What resources and connections do you have that you can leverage to make your event successful? 

· What parts of your community network can you tap in to, to increase the impact of your event? 
· How can you reach out beyond patients and families to raise awareness and make people outside the FSHD community care about this disease?

· Who can help you as an event organizer – people who will roll up their sleeves and do the work?  
· Who can help as table hosts, etc. – people who will reach out to their network of friends and business contacts to attend/sponsor your event?


3. Set a goal. Is it primarily to bring patients and families together? Is it to raise awareness? Is it to raise money? Setting your goal is important because:

· People will ask what your goal is.

· Goals help you set your priorities.

· You want to keep expenses in line with the expected outcomes, to make the effort worthwhile. Ideally, expenses should run no more than 20-25% of the value of the outcome (revenue, publicity value, etc.).

· Goals will give the committee something to work toward.


4. Be businesslike (see Fundraising Economics). Stay focused on maximizing the return for the effort and expense that will go into planning and executing your fundraiser. A high rate of return motivates everyone – volunteers, sponsors and donors. 


As you develop the concept for your event, one of the first things you must do is create a budget for the event. Your budget will help you answer these important questions:


· What is your financial goal?

· Ticket sales
· Registration fees/team fundraising
· Auction 

· Sponsorships, etc.

· How much will this cost?

· How much is your net revenue? How can you maximize it?

